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Key Milestones in 2Q 2025

solutions secured multiple long-term partnerships establishing a strong foundation for future growth

22 April

Signed a 4 142m contract
with stc for 3 years to
execute the project of

establishing and
developing the internet
and communications
networks for stc

ScC

20 May

Launched Joint Venture,
Nile MEA, in cooperation
with the US based Nile

= upsource

by solutions

O

arnbhalloliollab s

National Water Company

22 June

Signed a strateqic
partnership agreement with
iDirect to advance satellite

communication solutions

StC

26 June

ScC

18 May

Signed a number of

contracts worth J 65Tm
with stc for 5 years to
execute the project of IT
infrastructure
modernization &

hyperscaler partnership

and Oracle software
licenses renewal project
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nile

26 May

Upsource by solutions
signed a & 94m agreement
spanning 3 years with the
National Water Company
(NWC) to enhance customer
service system

\N

+

)

iDIRECT

Signed a % 157m contract
for 5 years with stc to build
a private cloud as part of
the IT infrastructure
modernization &
hyperscaler partnership

project
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Investment Thesis Update

solutions offers an attractive mix of market leadership, growth potential and superior returns

Market Leadership Sizeable and Superior Value Asset-Light Business

, Diversified Portfolio Creation Model
» Undisputable market leader

with a market share of 22.7% > Seng [paeline el 2ie)Eeis « 36.8%ROIC2in 1H 2025 is well « 15% organic capex / revenue
 Lucrative consolidation * Partnership with stc above the company’s cost of ratio in 1H 2025

opportunities in the * 75%+ wining ratio in TH 2025 capital

fragmented IT market of KSA

« 95+ contracts signed in TH
« Local-Content score 41.3% 2025

Strong FCF generation Generous Dividends Efficient Capital Robust Balance Sheet
| : Allocation "
» Solid track record of * The company paid out * Net cash position of # 866m
sustainable free cash flow ordinary DPS of # 8 and * High-return organic capex as of TH 2025..
SRS EBSZEI vkl of 55 2 er 7Y + Value-accretive M&As + .amounting to 0.4x LTM
..supported by a resilient - . ) - High-potential partnerships EBITDA
business model and strong * This implies total /5% payout and PPP projects
execution and 67% growth YoY
* Progressively rising dividends
T— Local-Content score specifies the official local content percentage for the company certified by Local Content and Government Procurement Authority .
2_ROIC is calculated as EBIT / Invested Capital (Net Working Capital + PPE + Goodwill + Other Operating Assets) ‘ SOlu t1 ons
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solutions TH 2025 Financial Dashboard

Revenue growth accelerated accompanied by EBITDA and EBIT margin gains

TH 25 Revenue

O, 120 A

1H 25 EBITDA

4% mn

+3%

969 .

+7%

1H 25 Net Profit

4% mn

807 <

+0%

YoY

YoY

YoY

1H 25 GP Margin
2227, v
. o
-135bps YoY

1H 25 EBITDA Margin

16.9% a

+64bps YoY

1H 25 NP Margin

14.10% v

-35bps YoY

1H 25 Capex 1H 25 Capex / Revenue

86 a 1.5% a

+87%  YoY +52bps  YoY

TH 25 Net Cash From 1H 25 ROIC
Operating Activities
782 36.87%
E
o O/0 V¥
+64% YoY -126bps YoY
1H 25 Net Cash 1H 25 ROAE
46.97
= v . oV
-29% YoY -624bps YoY
€ solutions
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Revenue Trend and Breakdown by Business Segment
Group revenue grew +3% YoY in TH 2025 driven by IT Managed and Operational Services

Revenue by Business Segment (% mn)

2,7 2,753

18%
35%
47%

2Q24 3Q 24

B Core ICT Services

Revenue Movement YoY (% mn)

18%

+5%

3,731

4Q 24

BT Managed & Operational Services

13%

2,824 2,902

1Q 25 2Q25

B Digital Services

+3% |
5,580 242 5,725
Revenue Core ICT Services IT Managed & Digital Services Revenue
H24 Operational Services H25
-3% +147% -1%

T- totals may not be equal to 100% due to rounding

7% 15%
35%
50%

Revenue Composition (by Business Segment)’

1H 2024 1H 2025

17% 16%

52% 49%

31% 35%
H Core ICT Services BIT Managed & Operational Services ™ Digital Services

Management Commentary

= Revenue growth accelerated to 5% YoY in 2Q 2025
due to: (1) increasing revenue contribution from
projects at early execution stages; (2) a QoQ pickup
in business activity due to less pronounced impact of
seasonal trends observed in 2Q 2025.

= Newly secured projects are expected to increase
their revenue contribution in 2H 2025.
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Revenue Breakdown by Entity

Giza and upsource accounted for 32% of TH 2025 revenue!

C iti by Entit
Revenue Breakdown by Entity (3 mn) Revenue Composition (by Entity)

‘ +5% ‘ TH 2024 TH 2025
3,731 10% 12%
2,771 2,753 7% 2,824 2,902
19% 18% 13% 18% 20%
9% 12% 13% 12% 76% o . 20%
2Q 24 3Q24 4Q 24 1Q 25 2Q 25
m solutions B Giza B upsource Esolutions ®mGiza Wupsource
Revenue Movement YoY (4% mn) Management Commentary
+3% = upsource was the main revenue driver fueled by new
project wins and transfer of projects from solutions.
5,580 135 317 5,725 = Continued reallocation of projects from solutions to
- - other subsidiaries resulted in a decreased contribution
(307) from solutions standalone to the total revenue.
, . = (Giza's revenue growth was driven by a renewed go-to-
Revenue solutions Giza upsource Revenue . o
H 24 H25 market strategy and new entities and acquisitions
7% +247% +39% within the Giza group.
T- all numbers are presented after intercompany eliminations ‘ So l- u t1 o n S
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Revenue Breakdown by Customer Type

The revenue share of the private sector increased YoY to 25% in TH 2025

Revenue Breakdown by Customer Type (#% mn)

‘ +5% ‘
3,731
2,771 2,753 7 2,824 2,902
20% 2% o 26% 24%
43% = Ra 36% 46%
37% 34% 34% 38% 30%
2Q 24 3Q 24 4Q 24 1Q 25 2Q 25
Bstc B Government M Private sector
Revenue Movement YoY (% mn)
+3%
5,580 23 258 5,725
(136)
Revenue stc Government Private sector Revenue
H24 H25
-7% +1% +22%

Revenue Composition (by Channel)

1H 2024 1H 2025

21% 25%
37% 34%

O,
42% 2%
mstc ®mGovernment ™ Private sector

Management Commentary

= Revenue from the Government grew 1% YoY in TH 2025
driven by increased contribution from projects
progressing to more advanced execution stages.

= Revenue from stc fell /% YoY in TH 2025, reflecting a
higher share of projects at early execution stages.

= This was offset by 22% YoY growth in revenue from the
private sector fueled by strong delivery in ongoing
projects and newly secured projects.
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Profitability - Gross Profit Performance

Gross profit! margin QoQ recovery was driven by a ramp-up of new projects

Gross Profit Trend (% mn) Gross Profit Margin (%)

| -6% 251% 26.5%

5 21.8% 22.6%
19.8%
696 729 738 £ 656 -

2Q 24 3Q 24 4Q 24 1Q 25 2Q 25 2Q 24 3Q24 4Q 24 1Q25 2Q 25
QoQ +5% +1% -17% +6%
Gross Profit Movement (4 mn) Management Commentary

= Gross margin decreased by 135 bps YoY to 22.2% in TH
2025 due to changes in the mix across project-based

[ 3%

1,315 145 29 1272 and recurring revenue streams.
— ]
(211)

= Furthermore, margin recognition pattern was affected
by the nature and timing of various stages of project

execution.
Gross profit Revenue Direct cost Indirect cost Gross profit )
1H 24 1H 25 = Quarterly gross margin recovered by 80 bps QoQ to
+3% +5% -6% 22.67%1n 2Q 2025 as new projects gradually ramp up.
T- all numbers are presented after intercompany eliminations ‘ So l- u t1 0 n S
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Profitability - Gross Profit Drivers

1H 2025 Gross Profit! performance was mainly affected by changing projects mix

Gross Profit Breakdown by Entity (4% mn)

Gross profit margin by Entity

-6% | 31.1% 32.2% 27.7% 2799,
729 738 29.0% 20.2%
696 e o 616 656 .
81 57 121 68
581 620 513 537 534 4.6 507, 9.0%
2Q 24 3Q 24 4Q 24 1Q 25 2Q 25 2Q2024 3Q2024 4Q2024 1Q2025 2Q2025
H solutions u Giza B upsource solutions Giza upsource
Gross Profit Movement YoY (4% mn) Management Commentary
-3% | = solutions standalone gross margin in 2Q 2025 dipped
QoQ amid minor revenue mix changes.
1,315 31 1272 = upsource 2Q 2025 gross margin remained in line with
(38) (36) 1Q 2025 and up YoY due to efficiency gains.
= Giza quarterly gross margin dynamics remained
Gross profit solutions Giza upsource Gross profit volatile amid project mix changes and cyclical
1H 24 TH25
3% _26% +45% patterns.

T- all numbers are presented after intercompany eliminations
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Profitability - EBITDA and Net Profit

TH 2025 EBTIDA grew YoY, net profit remained flat on a high TH 2024 comparison base with several one-off gains

EBITDA & Net Profit Trend (4 mn) EBITDA & Net Profit Margins (%)

20.1%
16.9% 18.0%
15.9%
13.0%
16.37 16.8% o
6.3% 12.8% 15.4%
- . ~
2Q 24 3Q 24 4Q 24 1095 2Q 25 2Q 24 3Q 24 4Q 24 1Q 25 2Q 25
EBITDA m Net Profit Net Profit Margin —— EBITDA Margin
EBITDA Movement YoY (% mn) Net Profit Movement YoY (# mn) Management Commentary
= EBITDA grew 7% YoY in TH 2025 as a decline in gross
margin was offset by operating efficiency
909 1O 102 18 969 gos 60 807 improvements,
— —= - Net profit to sharehold ined flat YoY in TH
(13) (32) (15) et profit to shareholders remained flat YoVY in
(193)  (12) 2025, reflecting a higher base of last year due to
, , Zakat reversal of & 31 million in 1Q 2024 and one-off
EBITDA Revenue COS G&A S&D Other EBITDA Net Profit EBITDA D&A ZAKAT Other  Net Profit ) . o .
H 24 H25 H 24 H 25 non-operating income of # 68 million in 2Q 2024.
+3%  +5% +4%  -47% +50% +7% +9% +152%  -26%
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Balance Sheet - Working Capital

Working capital investments remained elevated in TH 2025 due to the invoicing and collection cycle seasonality pattern

Accounts Receivable (¥ bn)

43 44
3.8

153 L 123

2022 2023 2024 2Q 2025

1 Accounts receivable Days Receivables Outstanding

Working Capital Performance (3 bn)

Accounts Payable (4 bn)

Accounts Receivable Composition (%)

3.9 3.7
3.3
26 m Governmental
30%
427
122 128 142 m Private Sector
2022 2023 2024 2Q 2025 Este

—Accounts payable

28%

Days Payable Outstanding

Management Commentary
= Receivable days declined to 110 days in 2Q 2025 due to

+8%
‘ collection optimization.
- 3.38 3.68 4.00 394 . Payalble daysincreased to 14.7 supported by cc?mpany’s
' continued efforts to streamline payments while
. maintaining strong supplier relationships.

= Working capital decreased by 19% QoQ and increased

2Q 24 3Q 24 4Q 24 1Q 25 2Q 25 by 8% YoV.

QoQ +12% +9% +9% -19%

Working Capital = Current Assets - Current Liabilities
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Cash Flow Generation

Operating cash flow remained negative in line with the typical seasonality, which is to reverse in 2H 2025

Capital Expenditures (# mn)*
w 255

134 12

| —— 86
100 — / 2.1%
\
. 1.5% |
1.0%

2022 2023 2024
——J1CAPEX —— CAPEX / Revenue

Free Cash Flow Movement (% mn)

(569)

15 8
1
(304) (31
Free Cash flow CFO Investments in PPE Acquisition Lease liabilities
H24 and IA payments payments

*The chart is provided for organic CAPEX

Free Cash Flow= CFO- CAPEX - Lease liabilities payments - Purchase of treasury shares — Payment for
acquisition of subsidiary

1H 2025

(882)

Free Cash flow
TH 25

Free Cash Flow (¥ mn)

1,595
1,150 1,187
(882)
2022 2023 2024 1H 2025

Management Commentary

= OCF was negative at 4 706 million in TH 2025, following
the typical seasonality with lower invoicing and
collections from new projects, which is set to
accelerate in 2H 2025.

= Capex grew by 57% YoY to # 86 million in TH 2025,
driven by new sizeable projects in the backlog.

= Net cash amounted to # 866 million as of TH 2025.
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Returns and Dividends

High returns and progressively growing dividends

Return Ratios® (%)

39.5% 34-5% /
o 34.1%
4264\M1%
33.5%

2Q24 3Q 24 4Q 24
Dividend Yield™ (%)
21% 2.0%
1.7%
2021 2022 2023

*ROIC = EBIT / Invested Capital (Net Working Capital + PPE + Goodwill + Other Operating Assets); ROAE= Netincome /Average Total Equity

* Dividend yield is calculated based on the share price as of end of each year

Dividends (#% mn)

952
475 595 s
2021 2022 2023 2024
Special mmmm Ordinary ——Total dividend payout

Management Commentary
= Capex-light business model generates high returns
and allows for generous dividends.

= The company distributed # 8 ordinary DPS and # 2
special DPS for FY 2024.

= Thisimplies an ordinary dividend payout of 60% and a
special dividend payout of 15%. The total dividend
amountincreased by 6/% YoY.
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Outlook and Guidance

solutions maintains its 2025 guidance

TH 2025 Results FY 2025 Guidance
Revenue Growth 3% 8% -10%
EBITDA Margin 16.9% 14% - 16%
Capex Intensity 1.5% 2% - 3%
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IR Contact Details

Contact solutions by stc investor relations team )’mlddle east )’m‘dde east
investor relations investor relations
Abdullah Al-Dayel association association
u -
’ me|ra IR AWARDS IR AWARDS IR AWARDS
GM of Corporate Finance & Investor Relations WINNER T
+966 11525 2985 4
aaldayel@solutions.com.sa 2023 > 2022
Wafi Alfawzan, CFA

Investor Relations Director
+966 115251174
walfawzan@solutions.com.sa

Ghadah Alsuhaim

Investor Relations Manager
+966 11525 2621
galsuhaim@solutions.com.sa

Download
our IR App

Investor relations — solutions by stc

€ solutions
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. GETITON £, Download on the
5 Google Play [ App Store
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https://solutions.com.sa/investor-relations/
https://solutions.com.sa/investor-relations/
https://solutions.com.sa/investor-relations/
https://solutions.com.sa/investor-relations/
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Disclaimer

This document has been prepared by solutions by stc (the “Company”) solely for presentation purposes. The information contained in this document has not been
independently verified and no representation or warranty, expressed or implied, is made as to, and no reliance should be placed on the fairness, the accuracy, the
completeness or the correctness of the information contained herein. None of the Company or any of its respective affiliates, advisors or representatives shall
have any liability whatsoever for any direct or indirect loss whatsoever arising from any use of this document, or contents, or otherwise arising in connection with
it.

This document does not constitute an offer or invitation to purchase any share or other security in the Company and neither it nor any part of it shall form the
basis of, or be relied upon in connection with, any contract or commitment whatsoever. Before making any investment decision, an investor should consider
whether such an investment is suitable for his particular purposes and should seek the relevant appropriate professional advice.

Any decision to purchase shares or other securities in the Company is the sole responsibility of the investors.

Certain information contained in this document consists of forward-looking statements reflecting the current view of the Company with respect to future events.
They are subject to certain risks, uncertainties and based on certain assumptions. Many factors could make the expected results, performance or achievements
be expressed or implied by such forward-looking statements (including, but not limited to, worldwide economic trends, economic and political climate of Saudi
Arabia, the Middle East and changes in business strategy and various other factors) to be materially different from the actual historical results, performance
achieved by the company. Should one or more of the risks or uncertainties materialize or should the underlying assumptions prove different stock movements or
performance achievements may vary materially from those described in such forward-looking statements. Recipients of this document are cautioned not to place

any reliance on these forward-looking statements. The Company undertakes no obligation to republish revised forward-looking statements to reflect changed
events or circumstances.
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